


Agenda

 Export Solutions 

 Export DC Confirmation

 Payment Risk Ladder

 Export DC Discounting 

 Documentary Collections

 Comparison of Letter of Credits &  Documentary Collection

 Documents Express – Direct Send 



Export Documentary Credit Solutions

◆DC Confirmation

◆DC Discounting



Payment Risk Ladder
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DC Confirmation

Confirming bank takes on risk of non-payment

Bank and country risks are mitigated

Only valid if compliant documents are presented

Confirming bank’s ability to confirm depends on risk appetite



DC Confirmation
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DC Discounting

Shorten Content

 DC Discounting - The negotiating bank agrees to make payment in advance to the beneficiary upon receipt of 

compliant documents or post acceptance from the Issuing bank.

 The Exporter receives the money for their exported goods from the bank before the due date. An Exporter may find it 

beneficial to discount the DC to enhance cash flow.
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Advantages of Discounting

Mitigates Credit Risk

Flexibility and Working Capital Optimization

Cost-effective Financing Option

Improved Cash Flow Management

Immediate Liquidity



DC Discounting

Animations
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Documentary Collections 
In a collection - banks act as a trusted third party who holds the documents pending payment or promise of payment

Documents are released to the Importer upon the terms of the collection:

 Payment – Documents against Payment (D/P)

 Acceptance of a term bill of exchange – Documents against Acceptance (D/A)

 Control of goods retained (sight collections only)

 Access to DP/DA finance

 Visibility of transaction processed through a bank of goods through banks

 Means of accessing extended finance (i.e. term collections)

 Opportunity to inspect documents before settlement or acceptance

 Access to Import Finance

Exporter

Importer



Documents against Payment (D/P)

Documents Advice/Notice Goods flow Cash flow
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Documents against Acceptance (D/A)

Animations

Merge the next slide with this and title

Documents Advice/Notice Goods flow Cash flow
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Animations

Merge the next slide with this and title

Side-by-side comparison of Letter of Credits &  Documentary Collection

Topic Letter of Credit (LC) Documentary Collection 

Payment assurance Higher: bank promise to pay if compliant documents Lower: no bank payment guarantee

Bank role Active: examines documents and may be obligated to 
pay

Administrative: presents documents and follows 
instructions

Risk to exporter (seller) Lower (subject to document compliance and 
bank/country risk) Higher (buyer can refuse to pay/accept)

Risk to importer (buyer) Lower control once LC issued; must pay if docs comply More control: can refuse documents (though may 
cause disputes)

Cost Typically higher (issuance, advising, confirmation, 
amendments, discrepancies) Typically lower (collection fees)

Speed/complexity More complex; strict documentary compliance Simpler; fewer conditions

Typical rules UCP 600 (and ISBP guidance) URC 522

Best used when New counterparties, higher-risk markets, larger values, 
tighter financing needs

Established relationships, stable markets, lower 
values, simpler trades



Documents Express – Direct Send 

Animations

Merge the next slide with this and title





Disclaimer

© Copyright HSBC Bank Middle East Limited 2026.  All rights reserved.  No part of this document may be reproduced, stored, distributed or transmitted 

in any form without the prior written permission of HSBC Bank Middle East Limited.  

This document is issued by HSBC Bank Middle East Limited (HSBC) and is intended for reference and illustrative purposes only.  It does not constitute an 

offer or advice for you to purchase from or otherwise enter into a transaction with HSBC or any of its subsidiaries or affiliates.

The information contained in this document may include information from third parties who HSBC believe to be reliable but such information will not have 

been independently verified by HSBC.  All information contained in this document (including without limitation, information about products, terms and 

conditions, pricing, forecasts, market influences and HSBC policy) is subject to change from time to time without any obligation on HSBC to give notice of 

such change to you.  

Whilst HSBC will try to ensure that the information in this document is current, accurate and complete at the date of publication, it cannot guarantee this 

and therefore it makes no representation (express or implied) about the currency, accuracy or completeness of that information.  HSBC cannot accept 

liability for any direct, indirect or consequential losses arising from the use of or the reliance on the information contained in this document by any person 

and such liability is excluded to the maximum extent permitted by law.  You are responsible for making your own evaluation about the products referred to 

in this document.  HSBC recommends that before you make any decision or take any action that might affect you or your business, you consult with 

suitably qualified professional advisers to obtain the appropriate financial, legal, accounting, tax or other advice.

Issued by HSBC Bank Middle East Limited U.A.E Branch, P.O.Box 66, Dubai, U.A.E, regulated by the Central Bank of the U.A.E and lead regulated by the 

Dubai Financial Services Authority.
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